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Property Overview

For investors, the property presents an opportunity to acquire a scarce waterfront asset in the early j
|stages of a long-term neighborhood appreciation cycle. For developers, it offers a strategic foothold ‘
'adjacent to one of the most successful redevelopment projects in the Hudson Valley. For hospitality '.
operators, restaurateurs, brewers, and experiential retailers, it delivers an irreplaceable waterfront \
setting with built-in demographics and virtually no direct waterfront competition. For owner-users, it

provides functional space today while preserving substantial future redevelopment optionality.

$&.8 Perhaps most importantly, supply remains extremely limited. Commercial waterfront properties with
S wdirect river frontage, flexible zoning, and proximity to commuter rail are nearly impossible to replicate.
"h Tarrytown Metro-North Station only an eight-minute walk away and immediate access to Route 9,
= 1-87, and the broader New York metropolitan region, the property combines destination appeal with
& fpractical accessibility.

o F ‘As Edge-on-Hudson continues to mature, the surrounding district is expected to transition from a
*'*“l ,redevelopment story into an established waterfront downtown environment. Buyers who recognize this
i trajectory today have the opportunity to secure a unique position before the area's next phase of
appreciation is fully reflected in pricing.

=|ocation, scarcity, flexibility, and growth—qualities that increasingly define the most successful real N

—estate investments throughout the New York region. In a market where comparable waterfront iy

=opportunities are virtually nonexistent, ownership of 42 River Street offers both immediate utility and
long-term upside that few assets can match.
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Empowering Your Vision with Unmatched Ex

Led by Bry _ . _ _ ~_Jroperty
owners, tenants, and business operators throughout the Greater New York region. With a reputation built on integrity,
market expertise, and results-driven execution, Bryan has successfully represented clients in investment sales, leasing,
development opportunities, business sales, and complex 1031 exchanges.

Our approach combines deep market knowledge, strong industry relationships, and personalized service to help
clients maximize value and achieve their real estate objectives. We understand that every property and transaction is
unique, which is why we develop customized strategies tailored to each client's goals.

With experience across industrial, retail, office, hospitality, restaurant, multifamily, mixed-use, development land, and
investment properties, our team provides comprehensive guidance from acquisition and disposition to leasing and
development planning.

What sets us apart is our commitment to advocacy, communication, and execution. We work tirelessly to uncover
opportunities, navigate challenges, and deliver successful outcomes. Whether representing a single property or a
complex portfolio, our mission remains the same: helping clients make informed decisions and achieve exceptional
results with confidence.
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